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MOIC Partners Drives 260% Surge in Sales Bookings
as SaaS Teams Rethink Sales Execution

 
Customer wins and AI-driven sales execution fuel breakout

year for MOIC's proprietary Pipeline Grader platform
 

MOIC Partners, an emerging leader in AI-based Sales Execution Systems,

is proud to announce a 260% increase in sales bookings in 2025 vs 2024.

These results were driven by a series of customer successes including

companies such as System Surveyor, Telemetry Insight, Detechtion

Technologies and NuPhysicia. 

 

"MOIC Pipeline Grader has helped us significantly improve our forecast

accuracy by eliminating subjectivity through its marker system," said

Maureen Carlson, System Surveyor Co-Founder and President.  "It has

also accelerated new account executive ramp up and the MOIC COMPASS

module has greatly reduced our business case and proposal generation

time, which has, in turn, accelerated sales cycles," she added.

 

"This dramatic increase in sales reflects how SaaS companies have

accepted MOIC Pipeline Grader as a way to improve sales predictability

and success," said Dave Levitt, MOIC Co-Founder.

 

Pipeline Grader’s Business Case approach—including its unique Five

Marker framework for near-term sales forecasting, the WARD (Wins

Above Replacement Deals) algorithmic approach to longer-term pipeline
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management, SPRS (Sales Performance Rating System) for salesperson

accountability, and COMPASS, its agentic AI approach to sales support—

has driven increasing acceptance among SaaS sales organizations.

 

Chip Davis, MOIC Co-Founder, states, "MOIC Pipeline Grader and

COMPASS are transforming sales enablement (faster sales ramp-up),

sales operations (consistency of sales process) and revenue operations

(predictable sales forecasts 30 days before the end of each quarter), as

there is now one easy to use system that is designed specifically to

optimize sales resources, in order to generate maximum success with a

clear sense of predictability."

 

With accelerating customer adoption and a growing pipeline, MOIC

Partners enters 2026 positioned to further redefine how SaaS companies

achieve predictable, high-performance sales execution.

Request a Demo

Pipeline Grader Trial

Based in Houston, Texas, MOIC Partners is a SaaS and services firm

dedicated to the advancement of SaaS companies' sales execution and

bookings predictability and consistency.  Additional product and company

information is available at www.moicpartners.com.

MOIC Partners, 600 Travis, Suite 3550, Houston, TX 77002, United States

Unsubscribe

https://share-na2.hsforms.com/1k4XKIFNIQROK4ldL0eXhQgqkbju?utm_source=hs_email&utm_medium=email&_hsenc=p2ANqtz-_PrGNzrjMDnZREVwMqsFoeslorunnP4viDNnntsxaD_6-EqBHNUZftJRGBee6qxOGmQXBr
https://app.moicpartners.com/login?utm_source=hs_email&utm_medium=email&_hsenc=p2ANqtz-_PrGNzrjMDnZREVwMqsFoeslorunnP4viDNnntsxaD_6-EqBHNUZftJRGBee6qxOGmQXBr
https://www.moicpartners.com/?utm_source=hs_email&utm_medium=email&_hsenc=p2ANqtz-_PrGNzrjMDnZREVwMqsFoeslorunnP4viDNnntsxaD_6-EqBHNUZftJRGBee6qxOGmQXBr
https://www.moicpartners.com/?utm_source=hs_email&utm_medium=email&_hsenc=p2ANqtz-_PrGNzrjMDnZREVwMqsFoeslorunnP4viDNnntsxaD_6-EqBHNUZftJRGBee6qxOGmQXBr
https://hs-44618106.s.hubspotstarter-na2.net/preferences/en/unsubscribe?data=W2nWGVW47zkgDW2t00Vw1LzlqxW2vY3rZ1W_lCcW3HfyGC3XNb_nW1SxSJ03NMNPGW1-XCXN2PDVnNW4r98zx2PkC4DW3SL0BZ24_b7wW1XqhlR2-CmxqW4fMX0v2w2L1LW3NQDwR3DW7ljW3Vz5d82HqT5BW3g23Dr3CbgdDW25jJGc32zNWqW2KMXLm1S5cyKW3NF6gb3d0f69W38v26L4mq0SYW2sMKcw3CfyppW4tgQ_B3SPmQvW43PlBJ4cSkX6W1NcVJq47B-FpW251Fr02zMWR9W3ZC8ZC3CbHDCW2MwqwH25fLwFW3C8-rN2HRZhtW2HTDgP1V8hRnW2MwpzB3862yYW2D1hB645vSppW2-tPRR30kGrZW3z8k011V26d5W3BNkkV2p1Jq6W45DvLJ309HR6W43CrSR2CSKGvW38CDTw1NxtP_W2qQ18_47hNZRW2w1Zfj1_mlP8W36fKMW2-s_pjW3j4Lkm1NpsrYW3d35673DT83YW3Q_rHr2Wy59qW2WNFtj49lrdPW3Zvmh13NF57JW3ZWSJr3QP8jR0&utm_source=hs_email&utm_medium=email&_hsenc=p2ANqtz-_PrGNzrjMDnZREVwMqsFoeslorunnP4viDNnntsxaD_6-EqBHNUZftJRGBee6qxOGmQXBr

